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Potential bargains in a
buyers’ market

According to Plimsoll Publishing Ltd,
the UK's leading financial research
company, 78 of the top 497 businesses
in the UK optical goods industry are
woefully exposed to being snapped up
as a ‘bargain acquisition’. Their
research suggests companies that
have built up cash reserves over the
last few years now needed to seize the
moment and make an acquisition
while it is still a buyers’ market.

David Pattison, senior analyst and
author of the latest Plimsoll Analysis
explains, ‘It is clear that the recession
has caused a sea change in the optical
goods industry and for companies with
cash to spend, there is a pool of targets
to choose from. With the market start-
ing to recover it is better to spend
some of that cash on a discount acqui-
sition than have it sat in the bank’.

Pattison suggests that there are five
factors at the heart of this:

(1) The recession has forced 162
companies in the market into a
loss making position. As prof-
itability has fallen so have compa-
ny valuations. In fact one compa-
ny has seen its value fall to just 40
per cent of its previous high. For a
company looking for a cheap and
easy way to ‘buy in” some extra
market share there are some bar-
gains to be had.

(2) Despite the lock down in the
financial sector corporate debts
are still rising, 40 companies in
the UK optical goods industry
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now having debt levels rise which
could be classed as unmanage-
able.

(3) We are seeing an ageing set of
owners in the market with 255
individuals  working  beyond
retirement age. How many of
these older owners have the
appetite to rebuild their business-
es battered by the last two years?
For many, a potential sale must
be a serious consideration.

(4)Those companies that didn’t
make quick, targeted cuts in the
face of falling demand are no
longer competitive in the current
market; 167 such companies are
now well behind the curve and a
merger or takeover could be the
best way to recoup the
economies of scale quickly. New
owners would be looking to trim
the excess quickly and slashing
jobs seems the most obvious
place to start.

(5) There are 197 companies that are
‘cash rich’ that have the facilities
to finance the right deal at the
right price. For any owner looking
to sell their business these are
the firms they should be courting.

Readers of OpticAL WoRLD are entitled

to a £50 discount on this new special
edition of the Plimsoll Industry Analy-
sis — Optical Goods. Call 01642 626400
for further details and quote reference
PR/HC40. @

Grant to support research
of blinding diseases

Support from Research to Prevent
Blindness will enable University of
Louisville scientists and clinician-scien-
tists to continue exploring the causes,
treatment and prevention of several
blinding diseases. RPB, a foundation
devoted to curing blindness, recently
awarded the University of Louisville
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Department of Ophthalmology & Visual
Sciences a $100,000 unrestricted grant.
‘The funds will support our research
into finding novel diagnostic methods
and treatments for age-related macular
degeneration, diabetic retinopathy
and glaucoma,’ said Dr Henry Kaplan,
chairman of the department. @
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Revitalised Silmo

Silmo 2010 - the Mondial de I'Optique
(World Optical Fair) - will take place on
September 23-26, 2010 in a context of
post crisis recovery with carefully chosen
dates and an optimised business exhibi-
tion area.

The Mondial de I'Optique will gain
new impetus in a more dynamic environ-
ment where companies throughout the
optics and eyewear sector can generate
sales momentum, meet their clients,

recruit  prospects, dialogue and
exchange information.
Located within the Paris-Nord

Villepinte international exhibition centre,
dedicated to major international busi-
ness events, at the heart of Greater Paris,
Silmo 2010 offers exhibitors and visitors
the opportunity to come together in a
convenient and accessible venue.

Taking advantage of its new configura-
tion in brightly lit, contemporary exhibi-
tion halls offering comfort and spacious-
ness and with a platform of strength-
ened services. Silmo 2010 is expanding
its programme of information and
events: merchandising  workshops,
trends and innovations forums, Silmo TV,
OpricaL Worib Technology Symposium,
Silmo Academy Scientific Colloquium,
etc... not forgetting the much awaited
Silmo d’Or Awards ceremony.

This year's show presents itself in a
new light with a broader and more
diverse range of products and services
ondisplay. @

In Brief

A website launched by Younger Optics,
www.NuPolar.com, offers a fascinating 30
second demon-stration of two unique
performance indicators of what it is that
makes Trilogy Trivex different from any
other lens materials, showing how Trilogy
combines both impact resistance with an
‘inert’ reaction to acetone.

*
SGCC moved on Marche 29, 2010 to Parc
Actiwest-27/41, Bd Louise Michel 92230
Gennevilliers, France.

*
The International Commission on Glass is
organising a second workshop for new
researchers in  glass science and
technology in Montpellier, France from July
26-30,2010.




